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Message from the Chairman of Allianz Egypt

Dear Clients,

| would like to begin this letter by saying how glad | am
to be joining Allianz Egypt. The opportunity to take on
the challenges of the Egyptian market is one that | am
looking forward to immensely. It is truly a great pleasure
to communicate with you and to provide updates on a
wide range of topics to keep up with our latest news, and
the insurance industry as a whole.

My goal is to help Allianz achieve its ambitious plans for
growth. | plan to work to ensure that we are fully equipped
to address new challenges efficiently and effectively and
meet the needs of each and every one of our valued clients.
I look forward to a year of close interaction with all of you
and a greater opportunity to form strong relationships.

We are constantly motivated by the success witnessed in
theyear2005/2006 with a speedy growth in our clientbase
from 22,000 to 35,000 clients, which sets a driving force
for us to develop new products to cater for the increasing
demands, where our portfolio of products is continuously
growing to offer new programs and to continue in our
plan of expanding our bancassurance agreements. As the
business of life catches up with each one of us, it is our
utmost endeavor to ensure that our clients have the tools
necessary to make the most of every day.

With Allianz new management team, driven by your trust,
we're proud to announce that Allianz Life Assurance is
ranked one of the leaders in the life market in Egypt and
that our policyholders will find their dividend letters
enclosed with this newsletter.

Sincerely,
Jean Claude Guerin
Chairman

Allianz Life Assurance -Egypt Financial Results

We are proud to announce that Allianz Egypt witnessed
significant growth during fiscal year 2006, boosted by
strong growth in annualized new premiums (ANP) and a
sharp increase in capital.

According to year-end results for 2006, Allianz Egypt saw
a 54% increase in life insurance Gross Written Premium
from LE 154 million to LE 237 million. The strong perfor-
mance pushed Allianz’s market share of individual regu-
lar new premiums to 10.8% from just 8.0% in 2005, for a
2.8% jump in market share in Egypt year-on-year.

Allianz Life Assurance-Egypt is pleased to announce that
our profit participation, under our with profit policies
for 2006, is 9.25% on the Egyptian pound policies and
4.75% on US dollar policies.

Furthermore, shareholders of Allianz Egypt approved a
capital increase, reaching EGP 75 million for 2006.

This increase demonstrates Allianz’s commitment to
developing Egypt’s insurance industry.
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Allianz Group Financial Results

According to the year-end results from Allianz Group
worldwide, profitable growth was once again the focus
for Allianz during the fiscal year 2006. Banking and As-
set Management were the major growth drivers. Total
revenues of Allianz exceeded the €100 billion threshold
to reach €101.1 billion.

Allianz Group's operating profit increased by 29.8%
over 2006 from €8.0 billion to €10.4 billion. Net income
rose by 60% from just under €4.4 billion to more than
€7 billion and was driven by the operating profit. “Our
focus on profit growth is paying off," said Michael Diek-
mann, CEO of Allianz Group, “In 2006, we didn't just
achieve our ambitious targets in terms of the result, but
surpassed them all by a wide margin. We've delivered
what we promised and will do so again in the coming
years as well”

Enjoy a new experience of a worry-free trip with «Travel
Plus», Allianz Egypt’s newest insurance plan, specifi-
cally designed for overseas travelers. Travel Plus caters
to your specialized insurance needs as Allianz custom-
ers and offers comprehensive protection in the event of
unforeseeable travel-related expenses. «Travel Plus» is
supported by Mondial Assistance, a member of Allianz
Group and the worldwide leader in assistance, travel in-
surance and customer services.

To find out more about our «Travel Plus» Plan, call
our Customer Service Centre on 19909

Our constant development to serve you better

Allianz is implementing a long-
awaited change within the
organization. All lines of business
will be reporting to one channel,
with direct life sales, corporate
sales, brokers, bancassurance and
non-life sales managed together
under one umbrella.

Allianz is the first and only insurance

June 2007

company in the Egyptian market
to operate under this consolidated
framework. In order to facilitate the
transition, we created a new sales
support unit to equip the sales
teams with the needed tools as we
are determined to render our sales
teams true professional advisors.

The new framework will allow Allianz

to function more effectively and
efficiently, with greater transparency
and streamlined decision-making
processes. As such, our customers
will benefit from an even better
quality of service and a renewed
commitment to providing the best
financial consultation possible.
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Reaching out to our customers

New Branch Connectivity Project
In a revolutionary step to improve
customer service at Allianz Egypt,
you can now issue your insurance
policy from any of our retail offic-
es, through Allianz Egypt’s Branch
Connectivity Project. This recently
launched endeavor allows retail of-
fices and branches to issue policies
directly to our clients.

We set our project in motion with in-

dividual life policies starting with our
Heliopolis Retail Office last July fol-
lowed by Alexandria Retail Office and
the latest was the Maadi Retail Office.
The branch connectivity project is
expected to offer customers many
new exciting features and services
aiming at increasing productivity,
reducing costs, enhancing service
standards, and providing more effec-
tive services to our customers.

Good news for Allianz Egypt Maadi customers

Launch of New Maadi Branch

As the next step in a continued emphasis on customer
needs, Allianz Egypt has launched the expansion of its
operations with the opening of our new branch in Maadi.
The new office will ensure that Maadi residents have
access to sound, comprehensive financial consulting
services to meet their long-term goals.

The Maadi branch, located at 54 Road 261, not only
provides easier availability of services to the district’s
residents, but also for the first time showcases Allianz
Egypt’s new approach for customer service. The branch
provides expanded operations as well as increased
office space, enabling Allianz to provide additional
financial planners to meet all of its customers’ needs. In
addition, the Maadi launch aims to provide more career
opportunities for the ambitious workforce.

Our Bancassurance growth continues

Allianz Egypt Signed an Agreement with Arab Bank
to Sell Life Insurance

Allianz Egypt and Arab Bank, one of the leading banks
in the Egyptian banking sector, signed an agreement
enabling the bank to sell Allianz life insurance programs.
Through this new partnership, it is simpler than ever
for people to protect their loved ones through Allianz
Egypt’s unique and tailor-made programs.

We are proud to announce that this is our tenth
bancassurance agreement which aims to serve our
clients better through banks and their branches,
providing them with easier access through our growing
distribution network.

June 2007
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Allianz Group is Increasing its Investments in the Region

Allianz is further solidifying its reputation as one of
the worldwide leaders in the field of life and health
insurance. Over the past few years, Allianz Group has
been developing its presence in selected Middle Eastern
markets, where the demand for insurance is growing.

With two key investments in the region, Takaful insurance
in Bahrain and the acquisition of NextCare based in
Dubai and Beirut, Allianz Group has started operating its
first Takaful Company in Bahrain to be a regional platform
for Islamic insurance which will sell its products through
multiple channels of distribution.

In the area of medical insurance, Allianz MENA Holding
signed a final agreement to acquire a controlling stake
in NextCare, a Medical TPA (Third Party Administrator)
based in Dubai and Beirut.

As a result, this will allow Allianz to offer more services to
the MENA region.

Industry Update

Insurance sector assets reach

LE 21 billion
AsEgyptiansgainevengreaterconfidence
in the insurance industry, Insurance
companies are reaping the benefits.
Insurance companies’ assets reached a
net value of LE 21 billion in Q2 of fiscal
year 2005/2006 against LE 19.9 billion
for the same period of the year before.

During the same period, insurance
companies investments increased
from LE 16 billion, to LE 17.5 billion.
Also, the companies total net profits
increased to LE 387 million in Q2
of 2005/2006, 87.65% out of which
(around LE 339 million) came from
public sector companies, and 9.3%
(around LE 36 million) from private
sector companies.

An increase in companies’ profits
means a higher contribution for
research and development of new
tailored products. While assets grow,
so will resources for staffing, training
and the complete infrastructure,
which will be automatically reflected
in offering you more programs with
a higher standard of service.

Important Tips for Business Owners

If you have a shop which
produces any dust or lint,
vacuum all horizontal sur-
faces, especially those above eye
level, regularly. Lint and dust can
be easily ignited and can spread
a fire fast.

Q)
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common failing of

A
many businesses is

to carry insurance for

losses of small magnitude, yet fail
to adequately insure losses that
could be catastrophic. Ask your
insurance professional for point-
ers on small risks that can be self-
insured and major uninsured
risks that should be insured.

@ Do you inform your insur-

ance representative of

changes in your business

- new locations, addition of ex-

pensive new equipment? A quick

phone call can save you from a
potentially uninsured loss.
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